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Introduction

• Market trends
• New productsNew products
• Example structures
• Regulatory and tax considerations



Market trends

• Evolving KG market
• Opportunity fundsOpportunity funds
• Familiar joint venture structures
• Diversity of new entrants



Market trends (2)

• New investor base
• Structuring of returnsStructuring of returns
• Governance
• Shariah compliance



New products

• Mezzanine
• Distressed debtDistressed debt
• ETFs
• Directional
• Arbitrage



Example structures - KG
Bank Issuing House
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g

Charterer

Operator

Private Investors

Investors’ Equity

TRUST

GmbH

Senior Debt

About 70%

Equity 

About 30%
German Ship Management Company

Charter 
Rate 

structure

SHIP

Vessel owned by individual single purpose company (KG)

Shipbuilder/Seller
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Example structures – private equity / debt



Example structures - trading

• Classic structure where 
principal investment manager 
is non UK or where there are

Offshore 
fund

is non-UK or where there are, 
or may be, two investment 
managers Offshore 

• Non-US investors
• US tax-exempts (UBTI)
• PFIC for US taxable investors

manager

PFIC for US taxable investors
• Not for offshore roll-up of fees Onshore 

investment 
managermanager



Example structures – Trading (2)
Cl i t f d• Classic master-feeder

• Corporate master fund
• US LP “checks the box”

f

Offshore 
fund

US LP

• No portfolio rebalancing 
• US Persons integration
• Currency hedging (inc. 

transaction costs)
Offshore 

transaction costs) master fund

Onshore 
investment 

managementmanagement



Regulatory and tax considerations

• Regulatory
– Investor / marketing issuesInvestor / marketing issues
– Manager issues

• Tax
– Residency / Management & control
– Safe harbours



Our international practice



Presentation

1 No individual who is a member, partner, shareholder, employee or consultant of, in or to any constituent part of 
Norton Rose Group (whether or not such individual is described as a “partner”) accepts or assumes 
responsibility, or has any liability, to any person in respect of this presentation.

2 A f t t b f N t R LLP N t R A t li lt t2 Any reference to a partner means a member of Norton Rose LLP or Norton Rose Australia or a consultant or 
employee of Norton Rose LLP or one of its respective affiliates with equivalent standing and qualifications.

3 This presentation contains information confidential to Norton Rose Group.  Copyright in the materials is owned 
by Norton Rose Group and the materials should not be copied or disclosed to any other person without the 
express authorisation of Norton Rose Groupp p

4 This presentation is not intended to give legal advice and, accordingly, it should not be relied upon.  It should not 
be regarded as a comprehensive statement of the law and practice in this area.  Readers must take specific 
legal advice on any particular matter which concerns them.  If you require any advice or information, please 
speak to your usual contact at Norton Rose Group.
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